
Buying/Selling a Practice 
 

There are a few options for buying or sell ing a practice: 
 

1. Employ the good old fashion “handshake” 
Pros: it costs you nothing, it is easy   
Cons: not advised, you could be fleeced with no legal recourse and get nothing 

 
2. Engage services of a “chiropractic broker” in your area or online 

Pros: takes the worry of selling your practice out of your hands 
Cons: the fees can be extreme for little work done 
 

3. Contact an attorney that concentrates on contracts for the Buying and selling of a 
chiropractic practice (Recommended) 
Pros:  
*If there is a simple solution they will let you know 
*You protect your assets that you have worked so hard to attain 
*You get a tailor-made custom contract for the sale/purchase of a practice                                                                                                     
*The call will cost you nothing and can save you time and money 
*It is far cheaper to have a contract in place to define all the parties rights and duties than 
using the good old handshake in the event of a dispute                                                            
                   
Cons: 
*Buy/Sell contracts are in-depth and initial costs are higher 
*In a dispute litigation costs can be extreme 

  
Attorney Contact: 
Damien Fertitta DC, Esq, and Brian Sytsma Esq. jointly operate a law firm that 
concentrates in Chiropractic contracts     
 
For a free consultation: 

          Office: 916.543.1555 
Office: 530.510.8112 
Email: fertitta@law-doc.com 
 


